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| Recommendation | _Subscribe | BACKGROUND

Price Band Rs.284-299  |value Infosolutions Limited (IIL) works as Value added Distributer (VAD) for System
Bidding Date 18" —22™sept  Integrators (SI) to understand enterprise customer’s business and their technical
Book Running Lead IIFL Cap , Motilal requirements, then curate customized solutions including multi-OEM stacks where
Manager Oswal Inv ~ solutions from multiple OEMs interact with each other. It also assist in procurement
Registrar Kfin Tech Limited and deployment of the required technology solutions by partnering with OEMs,

across cybersecurity, information lifecycle management (ILM), data center
infrastructure, application lifecycle management (ALM), hybrid cloud solutions and
Minimum Retail Application- Detail At Cut off other domains. Co operates across India, the SAARC region, and Southeast Asia.

Sector IT

IPO NOTE

Price

Details of the Issue

Number of Shares 50 . . .
The issue is entirely an offer for sale of 1.87 cr shares of Rs. 560.29 cr.
Minimum Application .
Money Rs. 14950  Investment Rationale
Payment Mode AsBa  1- WeII-_posmoned to capitalize on growth in Indian Enterprise Technology
Consolidated Financials Solutions market.
(Rs Cr) FY24 FY25 2. Preferred strategic technology advisor for enterprise technology requirements.
3. Partner of choice for OEMs in India.
Total Income 780 923
EBITDA 99 114  Risks - .
e Co faces competitive pressure from resellers and other VADs, and failure to
Adj PAT 71 85

maintain and expand its relationship with existing System Integrators or attract

Valuations (FY25) UpperBand new ones could materially and adversely affect the business.
e High Receivables pose risk- Co is exposed to credit risk and may be exposed to

Market Cap (Rs Cr) 1,601 ; i

. delays or defaults in payments by System Integrators adversely affecting cash
Adj EPS 16 flows and financials.
P/E 18.8 Valuation and Recommendation

EV/Sales 13 IValue systems is very well positioned itself as a connecting point in the industry
value chain bridging the gap between OEMS and System Integrators. Moreover, it
has presence in growing segments like cyber security and data centers which are
poised for good growth. Gross sales of the Co have grown at a cagr of 16% during
Promoters 32.7% FY23-25 with improvement in margins and healthy return ratios. At Upper price
band, issue is priced at P/E of 18.8x FY25 earnings and we recommend ‘Subscribe’
citing good industry growth expectations.

Enterprise Value (Rs Cr) 1478

Post Issue Shareholding Pattern

Public 67.3%
Offer structure for different categories

Non-Institutional 15% Gross Sales 1,811 2[110 2[439
Retail _ _ 35% Net Revenues 797 780 923
Post Issue Equity (Rs. in Cr) 10.7 Growth (%) 21% 18.3%
Issue Size (Rs in Cr) 560

Ebitda 83 99 114
Face Value (Rs) 2 Ebitda(Margin %) 10.4% 12.7% 12.4%
Kavita Vempalli PBT 20 95 113
Sr Research Analyst (022 62738034)

Adjusted PAT 60 71 85

EPS 11.19 13.18 15.93

ROCE 25.1% 25.9% 25.1%

P/E 26.72 22.68 18.77

EV/ EBITDA 17.8 14.9 13.0
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Company Background
Incorporated in 2008, Ivalue Infosolutions Limited is a technology services and solutions provider specializing in enterprise
digital transformation. iValue works as Value added Distributer (VAD) for System Integrators (SI) to understand enterprise
customer’s business and their technical requirements, then curate customized solutions including multi-OEM stacks where
solutions from multiple OEMs interact with each other. It also assist in procurement and deployment of the required technology
solutions by partnering with OEMs, across cybersecurity, information lifecycle management (ILM), data center infrastructure,
application lifecycle management (ALM), hybrid cloud solutions and other domains. Co operates across India, the SAARC region,
and Southeast Asia. With more than 16 years of strong experience and expertise in the technology space, iValue has built an
impressive portfolio, established partnerships with around 913 active partners including Sls and OEMs.

st Q Enterprises
Partner

Source: Co and NBRR

Company is present in fast growing segments —

1.

2.
3.
4

Cyber security — 47% to topline
ILM —22%

Data Center—17%

ALM & Others — 14%

18" September, 2025

TAM | CAGR

(Fy30) | (cv24-30)

UsD11.8b | 17.8% UsD13.8b | 14.1% USD40.1b | 32.1%
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security
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security
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= Application lifecycle management

* Hybrid cloud management
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* DevOps, DevSecOps, AP| Security, Data
& Security lakes
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Industry Overview

The industry ecosystem for digital technologies is a complicated network, connecting numerous industry players, each of which
offers specialized knowledge and skills to support the development and growth of IT products and services market.

IT Products and Services Market Distribution Ecosystem

IPO NOTE

Source: Co and NBRR

The SAARC region presents a diverse and rapidly evolving market for information technology (IT) products and services. The IT
industry in SAARC countries, such as India and Sri Lanka are steadily expanding, owing to the rising internet penetration,
government initiatives and the widespread adoption of digital technology among businesses.

To cater for the increased data and processing requirements, businesses are also increasingly investing in networking hardware,
servers, storage systems and other infrastructure improvements. Hybrid cloud computing services are becoming increasingly
prevalent as businesses seek scalable and affordable solutions for their IT environments. It is anticipated that the growing usage
of cloud-based solutions across various industries will lead to tremendous growth of clod computing, storage and data center
markets in India.

Robust security measures, storage and networking solutions are becoming critical as businesses in the India are embracing
digital transformation and generate enormous volumes of data. The rise of phishing attempts, malware attacks and data
breaches in India are making businesses in the region to invest in advanced cybersecurity solutions. Businesses in India are
investing significantly in firewalls, antivirus software, intrusion detection and prevention systems and identity and access
management solutions.

Moreover, as the exponential growth of data generated by businesses, investments in scalable and efficient storage solutions
have also increased simultaneously. The increasing adoption of technologies such as compression and tiered storage are
expected to drive the growth of the enterprise storage market in India. Additionally, networking infrastructure is also an
important area of IT investment in the region as businesses require high-speed and reliable connections to support their
operations, enable remote work and allow seamless communication with customers and partners.

Businesses are making substantial investments in Application Lifecycle Management (ALM) and associated services in India, to
improve their software development and maintenance processes. With the increasing importance of DevOps and agile
approaches, advanced ALM solutions are required. Additionally, as businesses are increasingly focused on cybersecurity,
DevSecOps approaches are being integrated to ensure that security is embedded in the application development processes. The
demand for advanced ALM solutions is rising, owing to India's booming IT services sector, which serves customers across the
world.
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Investment Rationale

Well-positioned to capitalize on growth in Indian Enterprise Technology Solutions market

Businesses of all sizes are dependent of applications for all their external and internal needs. Every enterprise runs over 250
applications which are in different phases of digital transformation. Total Addressable Market (TAM) for cybersecurity, ILM, data
centre infrastructure, ALM and managed services is experiencing a robust growth globally and in India. Globally, the total TAM is
expected to grow at a CAGR of 21% to USD 3,380 bn by 2030 and the same in India is growing faster at a CAGR of 23.1% to reach
~ §78.9bn 2030. This is primarily driven by strong government initiatives and businesses commitment to enhance digitalization
and cybersecurity measures.

IPO NOTE
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® Professional & Managed Services

Source: Co and NBRR

IValue is uniquely positioned in this large and fast growing segments like Data centers (expected growth of 32% through FY30),
ALM (...by 20.6%), Managed services (...by 15.7%) and would tend to benefit immensely.
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Preferred strategic technology advisor for enterprise technology requirements

Over the last 16+ years, Co has established itself as a strong technology enabler allowing it to address complex IT demand
holistically through a broad range of offerings like from code to cloud, ensuring performance, scalability and security aspects of
the application and associated services. It has strategic partnerships and contractual agreements with leading OEMs including
Check Point, Forcepoint, Imperva, Splunk, Tenable, Yubico and Arista. Additionally, in line on expanding its ALM and cloud
offerings, Co has recently partnered with OEMs such as Nutanix, Splunk, Google Cloud and SuSe. With evolving technologies,
enterprises are increasingly relying on VADs as strategic technology advisors to navigate this complexity and maintain a
competitive edge.

IPO NOTE

Partner of choice for OEMs in India

Leveraging its ability to design and deliver customised purpose-built solutions and associated services, Co enables OEMs to
reach their target customers. Co’s network of OEM partners has grown from 93 in FY23 to 109 in FY25. 19 of them were
associated with the Co for more than 10 years, while 38 were associated 6+ years and 84 were associated for 3+ years.

OEM OEMs with 10+ yeors 53 02% Gross Sales Bilied to Customers
Partnerships of partnership o From Top 10 OEMs - FY25

Deep relationships with key OEMs

Partner of choice for OEMs in India, with strong and ing OEM relati ips across locus areas
Tenure {years) No. of OEMs
Cypersecuity-so0a ; m" % i * --
oD OFbzng  SPIUNK>  @crocnan S semnsions Torcepoint | (tenable
3 > 10 Years 19
Information Life Cycle ey L
Management - 9 OEMs Ommchivensrn  £0% rubrik
6-8 Years 19
Data Center o 4 P
Infrastructure — 22 OEMs ARISTA ™ SUSE riverbed oo™
L R N K 3-5 Years 46
Future Growth Areas: mpervq
ALM, Cloud & Others - ) Google Cloud. - I nutance SOTI
28 OEMs S 0-2 Years 25
opentest
Goodke Cloud > o T i %,
Saroiea O Googhe SP]};'.nk_V NUTANIZC  TOrcepoint S sentineione  (JMICRO

Source: Co and NBRR

Risks to Investments
e Co faces competitive pressure from resellers and other VADs, and failure to maintain and expand its relationship with
existing System Integrators or attract new ones could materially and adversely affect the business.

e High Receivables pose risk- Co is exposed to credit risk and may be exposed to delays or defaults in payments by
System Integrators adversely affecting cash flows and financials.
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Valuation and Recommendation

IValue systems is very well positioned itself as a connecting point in the industry value chain bridging the gap between OEMS
and System Integrators. Moreover, it has presence in growing segments like cyber security and data centers which are poised
for good growth. Gross sales of the Co have grown at a cagr of 16% during FY23-25 with improvement in margins and healthy
return ratios. At Upper price band, issue is priced at P/E of 18.8x FY25 earnings and we recommend ‘Subscribe’ citing good
industry growth expectations.

IPO NOTE

26.0% - 25.9% 25.0% - 22.6%
18.7%
0, -
25 55 20.0% 15.9%
270 7 [V
25.1% 25 1% 15.0%
m ROCE % H ROE
25.0% - 10.0%
5.0% -
24.5% T T 0-0% T T
FY23 FY24 FY25 FY23 FY24 FY25
Source: Co and NBRR Source: Co and NBRR
Gross Sales Ebitda Margin
3,000 ~ 14.0% -~ 12.7% 12.4%
2,439 o
2,500 - 2110 12.0% 4 10.4%
2000 - 1811 10.0% -
8.0% -
1,500 - . .
B Gross Sales 6.0% - B Ebitda Margin
1,000 - 2.0% -
500 1 2.0% -
0 - 0.0% -
FY23 FY24 FY25 FY23 FY24 FY25
Source: Co and NBRR Source: Co and NBRR
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LLI Financials
l_ Consolidated
P&L (Rs. Cr) FY23 FY24 FY25 Balance Sheet (Rs. Cr) FY23 FY24
O Gross sales 1,811 2,110 2,439 Share Capital 4 4
Z Net Revenue 797 780 923 Other Equity 296 367 455
% Growth -2% 18% Non controlling Int -1 -1 -2
O Purchase in stock 617 561 680 Networth 300 370 462
% of Revenues 77.4% 71.9% 73.6% Total Loans 50 45 42
D_ Employee Cost 41 65 69 Lease Liabilities 29 32 28
— % of Revenues 52% 8.4% 7.5% Other non-curr liab. 3 3 4
Other expenses 56 55 60 Trade payable 647 502 570
% of Revenues 7.0% 7.0% 6.5% Other CurrentLiab 50 52 56
EBITDA 83 99 114 Total Equity & Liab. 1,080 1,004 1,163
EBITDA Margin 10.4% 12.7% 12.4% Property, Plant and Equipment 6 10 10
Depreciation 4 7 7 Capital work-in-progress/Investment propel 11 0 0
Other Income 9 15 20 Goodwill/Right of Use Assets/intangible ass 38 38 33
Interest 8 13 13 Non Currrent Financial assets 35 84 41
Share of Profit/(Loss) of Assc 0 0 0 Other non Curr. assets 2 1 7
PBT 80 95 113 Inventories 90 27 13
Tax 20 24 28 cash and cash equivalents 61 128 118
Tax rate 25% 25% 25% Bank bal 19 7 47
PAT 60 70.6 85.3 Trade receivables(debtor) 702 673 846
Minority Int 0 0 0.00 Other Current assets 116 36 48
Adj PAT 59.9 70.6 85.3 Total Assets 1,080 1,004 1,163
% Growth 18% 21%
EPS (Post Issue) 11.2 13.2 15.9
Cash Flow (Rs. Cr) FY23 FY24
Ratios & Others FY23 FY24 FY25 Profit Before Tax 80 95
Debt / Equity 0.2 0.1 0.1 Provisions & Others 14 23
EBITDA Margin (%) 10% 13% 12% Op. profit before WC 94 117 135
PAT Margin (%) 8% 9.0% 9.2% Changein WC -105 23 -111
ROE (%) 159% 18.7% 22.6% Less: Tax -12 -74 22
ROCE (%) 25.1% 25.9% 25.1% CF from operations -23 66 46
Purchase of assets -43 -6 -36
Turnover Ratios FY23 FY24 FY25 Sale of property 69 13 36
Debtors Days 141 116 127 Dividend & Interest 4 3 5
Inventory Days 18 Proceeds from Sale/Redemption of Investme -0 13 -41
Creditor Days 130 87 85 CF from Investing 30 24 -36
Asset Turnover (x) 2.28 1.88 1.83 Payment of lease liabilities -2 -4 -4
Proceeds/ Repayment Borrowings 32 -5 -3
Valuation Ratios FY23 FY24 FY25 interest & div paid -8 -13 -13
Price/Earnings (x) 27 23 CF from Financing 22 -22 -20
EV/ EBITDA (x) 18 15 Net Change in cash 29 67 -10
EV/Sales (x) 2 2 Cash & Bank at beginning 31 61 128
Price/BV (x) 5 Cash & Bank at end 60 128 118

Source: Company Data, NBRR
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Disclosure:

Research Reports that are published by Nirmal Bang Securities Private Limited (hereinafter referred to as “NBSPL”) are for
private circulation only. NBSPL is a registered Research Analyst under SEBI (Research Analyst) Regulations, 2014 having
Registration no. INHO00001766. NBSPL is also a registered Stock Broker with National Stock Exchange of India Limited, BSE
Limited, Metropolitan Stock Exchange of India Limited, Multi Commodity Exchange of India Limited and , National Commodity
and Derivative Exchange Limited in Capital Market , Equity and Commodities derivatives segments and Currency Derivatives
Segment .

IPO NOTE

NBSPL has other business divisions with independent research teams separated by Chinese walls, and therefore may, at
times, have different or contrary views on stocks and markets.

NBSPL or its associates have not been debarred / suspended by SEBI or any other regulatory authority for accessing /
dealing in securities Market since last 20 years. NBSPL, its associates or analyst or his relatives do not hold any financial
interest (Except Investment) in the subject company. NBSPL or its associates or Analyst do not have any conflict or material
conflict of interest at the time of publication of the research report with the subject company. NBSPL or its associates or
Analyst or his relatives may or may not hold beneficial ownership of 1% or more in the subject company at the end of the
month immediately preceding the date of publication of this research report.

NBSPL or its associates / analyst has not received any compensation / managed or co-managed public offering of securities
of the company covered by Analyst during the past twelve months. NBSPL or its associates have not received any
compensation or other benefits from the company covered by Analyst or third party in connection with the research report.
Analyst has not served as an officer, director or employee of Subject Company. NBSPL / analyst has not been engaged in
market making activity of the subject company.

Analyst Certification: The research analysts and authors of these reports, hereby certify that the views expressed in this
research report accurately reflects my/our personal views about the subject securities, issuers, products, sectors or industries.
It is also certified that no part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the
inclusion of specific recommendations or views in this research. The analyst(s) principally responsible for the preparation of
this research report and has taken reasonable car to achieve and maintain independence and objectivity in making any
recommendation.
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Disclaimer:

The Research Report is for the personal information of the authorized recipient and does not construe to be any investment, legal
or taxation advice. NBSPL is not soliciting any action based upon it. Nothing in the research report shall be construed as a
solicitation to buy or sell any security or product, or to engage in or refrain from engaging in any such transaction. In preparing the
research report, we did not take into account the investment objectives, financial situation and particular needs of the reader.

The research report has been prepared for the general use of the clients of NBSPL and must not be copied, either in whole or in
part, or distributed or redistributed to any other person in any form. If you are not the intended recipient you must not use or
disclose the information in the research report in any way. Though disseminated to all the customers simultaneously, not all
customers may receive the research report at the same time. NBSPL will not treat recipients as customers by virtue of their
receiving the research report. The research report is not directed or intended for distribution to or use by any person or entity
resident in a state, country or any jurisdiction, where such distribution, publication, availability or use would be contrary to law,
regulation or which would subject NBSPL & its group companies to registration or licensing requirements within such jurisdictions.

IPO NOTE

The report is based on the information obtained from sources believed to be reliable, but we do not make any representation or
warranty that it is accurate, complete or up-to-date and it should not be relied upon as such. We accept no obligation to correct or
update the information or opinions in it. NBSPL or any of its affiliates or employees shall not be in any way responsible for any loss
or damage that may arise to any person from any inadvertent error in the information contained in the research report. NBSPL or
any of its affiliates or employees do not provide, at any time, any express or implied warranty of any kind, regarding any matter
pertaining to this report, including without limitation the implied warranties of merchantability, fithess for a particular purpose, and
non-infringement. The recipients of the research report should rely on their own investigations.

This information is subject to change without any prior notice. NBSPL reserves its absolute discretion and right to make or refrain
from making modifications and alterations to this statement from time to time. Nevertheless, NBSPL is committed to providing
independent and transparent recommendations to its clients, and would be happy to provide information in response to specific
client queries.

Before making an investment decision on the basis of research report, the reader needs to consider, with or without the assistance
of an adviser, whether the advice is appropriate in light of their particular investment needs, objectives and financial circumstances.
There are risks involved in securities trading. The price of securities can and does fluctuate, and an individual security may even
become valueless. International investors are reminded of the additional risks inherent in international investments, such as
currency fluctuations and international stock market or economic conditions, which may adversely affect the value of the
investment. Opinions expressed are subject to change without any notice. Neither the company nor the director or the employees
of NBSPL accept any liability whatsoever for any direct, indirect, consequential or other loss arising from any use of the research
report and/or further communication in relation to the research report. Here it may be noted that neither NBSPL, nor its directors,
employees, agents or representatives shall be liable for any damages whether direct or indirect, incidental, special or
consequential including lost revenue or lost profit that may arise from or in connection with the use of the information contained in
the research report.

Copyright of this document vests exclusively with NBSPL.

Our reports are also available on our website www.nirmalbang.com

Registration granted by SEBI and certification from NISM in no way guarantee performance of NBSPL or provide any assurance of
returns to investors.

Nirmal Bang Research (Division of Nirmal Bang Securities Pvt. Ltd.)
B-2, 301/302, Marathon Innova,
Opp. Peninsula Corporate Park
Off. Ganpatrao Kadam Marg
Lower Parel (W), Mumbai-400013
Board No. : 91 22 6723 8000/8001
Fax.: 022 6723 8010
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